BROKERAGE SERVICES

Applying
our market
knowledge
to your goals

Expert guidance for
every aspect of the deal
The right brokerage partner can be the difference between a successful deal and an avoidable
mistake. Our deep experience in commercial real estate means we’ve worked deals from every
possible angle; that means we can help you clarify and analyze the elements of any transaction.
And we don’t just crystallize the details; we also analyze multiple relevant factors and make
specific recommendations.
We can do that because over time we’ve acquired a 360-degree understanding of the marketplace.
We also can handle negotiations, or serve as your advisor for that step. Our team of professionals
can provide significant benefit to any client or transaction. And our partnership with more than
375 NAI Global affiliates across the U.S. and the world extends our reach to virtually any market.

Specific brokerage areas
we specialize in:
LEASING SERVICES
Leasing is an art; a successful deal requires the right combination of strategy, creativity and
tenacity. We’ve been involved in every type of transaction, so we know both sides of the
situation and what’s necessary to make it work for our client. We develop innovative solutions,
never losing sight of that client’s goals. And we have the resolve to make the right deal and see
it through to the end.
We’re not just brokers, we’re advisors. We build relationships around a long-term success
strategy—we make deals that work over time, not just quick scores. Our goal is not to “win”
a deal; it’s to secure every possible advantage for our client while reaching an agreement that
offers both sides the best chance for success.
OWNER REPRESENTATION
Every client has goals, and we have the resources to achieve them. We help define those goals
upfront, and then provide our knowledge and insight where it’s needed. Drawing from more than
40 years of experience brokering leases, we offer informed advice on every aspect of a deal.
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We take a proactive approach to leasing a property. That starts with conducting a thorough
market analysis, recommending realistic rental rates, projecting tenant improvement costs and
dissecting the property lease form. With this complete picture, we can effectively bring a property
to the market and negotiate the most favorable terms. And we look beyond the moment, working
to build successful, long-term relationships between clients and tenants.
TENANT REPRESENTATION
Effective tenant representation starts with a thorough knowledge of the client’s business—
not just their immediate needs and capacity, but also their long-term plan and how it fits in
their industry landscape. With years of experience facilitating owner-tenant relationships,
we know what questions to ask.
Once we understand every facet of the situation, we use our well-established business
connections, overall market knowledge and extensive real-time data resources to find the
best opportunities. And we make sure the complete lease terms are laid out clearly before
a deal is finalized. Our role is broader than just representation—we act as an advisor and
a resource.
INVESTMENT SERVICES
Prudent real estate investment requires careful analysis of markets, properties, tenants and the
relevant economics. We have a powerful base of knowledge that only comes from brokering
thousands of transactions. We’re adept at negotiating deals that work, in terms of both risk
and return.
First we pinpoint a client’s investment goals, both immediate and long-term, and begin the
search for appropriate buyers or sellers. With our NAI Global affiliation, this can extend to
multiple markets. Once we identify the prospects, we don’t just compile information; we analyze,
summarize and communicate clearly, with informed recommendations. We help cut the best
deals, and our clients know exactly what to expect, today and going forward.
ACQUISITION
A successful acquisition begins with a clear understanding of the client’s investment objectives.
NAI Elliott acts as a property investment advisor, asking the relevant questions. Why do you
want to buy? What is your preferred property type? What are your financial resources?
Is your economic goal to maximize cash flow or grow equity? What are the timing parameters
for the acquisition?
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When we have a fully formed picture of needs and goals, we identify the best available
properties. We can handle whatever is needed to complete the transaction: We can analyze
historical financial statements, build pro formas, negotiate purchase terms, perform due
diligence, identify and recommend lenders, assist with closing, and develop a post-closing
operational plan. We’re an objective, experienced partner with resources for every stage of
the acquisition process.
DISPOSITION
Achieving client goals in a property sale requires strategy, not just execution. Our deep background in investment brokerage gives us accurate, real-world knowledge of the factors that
define a deal. We determine an optimal price, prepare and position the property, give it broad
market exposure, identify qualified buyers, negotiate sales agreement terms and recommend
post-closing investment choices if needed.
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Work with us
A different kind of commercial
real estate experience
Considering working with NAI Elliott?
Then know this: We’re uncommon. Why? It’s the unique combination of elements we deliver.
We offer world-class capabilities and genuinely personal service. We have the experience, skills
and resources to handle every aspect of commercial real estate. And the way we do business
has been the same since Day One in 1982: We treat every client like they’re our one and only.
NAI Elliott has thrived and grown by excelling as advisors, brokers and managers. That hands-on
experience, combined with our collaborative approach, truly distinguishes us. And while we
achieve our clients’ goals exceedingly well, equally important is how we do it. Our business has
always been based on authentic relationships, not just transactions. We work with our clients
as true partners, because ultimately our success is measured by theirs.
We’re also a partner in the largest, most powerful worldwide network of owner-operated
commercial real estate firms. Our NAI Global affiliation provides access to more than 375 locally
owned offices—an expansive network of like-minded real estate professionals with intimate
knowledge of markets across the country and the globe. And we excel within this collaborative
structure—enough to have been named NAI’s Global’s Office of the Year in 2018.
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